Conrad Venti | conrad@firstcommercialoregon.com
Josh Kay | joshua@firstcommercialoregon.com
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OVERVIEW

$950,000

RlCKEY STRE ET COM M E RC |AL LAN D 4200 BLOCK OF RICKEY STREET, SALEM, OR 97317
e

LIST PRICE $950,000
TOTAL COMBINED LOT SIZE | 2.075 ACREs
NUMBER OF PARCELS SIX

ZONE

OVERVIEW

Chevron and Sportsman’s Warehouse.

CR, RETAIL COMMERCIAL

Six contiguous bare land tax lots totaling 2.075 acres (90,553 SF) located in the Four
Corners neighborhood of southeast Salem. The parcels span two adjacent blocks
along Rickey Street SE. All six lots are zoned Salem-CR (Retail Commercial) with
582 feet of combined street frontage and two existing curb cuts. A 15-foot pedestrian/
bicycle easement runs between tax lots 1300 and 1400 along the northern block.

Rickey Street SE is a neighborhood commercial arterial within the broader Four

Corners area. Just minutes from |-5 and Hwy 22, this is a prime location in a busy
retail area. The CR designation supports a wide range of uses including neighborhood
retail, personal service, restaurant, medical office, and small-format commercial. The
property is bordered by a retail strip mall to the West, neighborhood on the North and
East and large-format retail to the south including WINCO, Coastal Fram & Ranch,

503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM
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PHOTOS FOR SALE

RlCKEY STREET COMMERClAL LAND 4200 BLOCK OF RICKEY STREET, SALEM, OR 97317
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FOR SALE

RETAIL AERIAL
RlCKEY STREET COM M ERClAL I—AN D 4200 BLOCK OF RICKEY STREET, SALEM, OR 97317
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CONCEPT SITE PLAN
RICKEY STREET COMMERCIAL LAND

FOR SALE

4200 BLOCK OF RICKEY STREET, SALEM, OR 97317

RESIDENTIAL NEIGHBORHOOD (NORTH)

582' COMBINED FRONTAGE

CURTIS WAY

15' LANDSCAPE BUFFER (SRC 522.010 — ZONE-TO-ZONE SETBACK FROM RESIDENTIAL)
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RICKEY STREET SE
LEGEND PROGRAM SUMMARY PARKING BREAKDOWN CODE REFERENCE
Il 5uiding — 3-Story Mixed Use (Ground Floor: Live-Work) Site Area 2.075 Ac / 90,553 SF Row A — West (40) + East (6) 46 stalls Zone CR — Retail Commercial
|:| Parking Stalls (92 Total, Double-Loaded) Tax Lots 6 Contiguous Lots Row B — West (40) + East (6) 46 stalls Density Cap None (SRC 522)
|:| Drive Aisle / Circulation Frontage 582 LF on Rickey St SE Max Height 50 Feet
Landscaping / Open Space (15% Min.) Buildings 3 TOTAL 92 STALLS Street Setback 5 Ft Min. (SRC 522)
iR X X X Stories 3 Per Building N. Buffer (res.zoney 15 Ft Min. (SRC 522)
L___ 15'Ped/Bike Easement — Curtis Way to Rickey St SE . 3 . .
Ground Floor Live-Work Units Design Review  Req'd — SRC Ch. 702
Conc 1ly — not engineered — a sions approximate Parking 92 Stalls Res. Condition ~ Mixed-Use Building

Concept plan shows potential developability as a multifamily housing project and has not been approved by any authorities.

All dimensions approximate
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ZONE MAP FOR SALE

RICKEY STREET COM M ERClAI— LAN D 4200 BLOCK OF RICKEY STREET, SALEM, OR 97317

Zoning

City of Salem, Oregon
Community Development
Planning Division

Zoning Designations
CB - Central Business District

I cG - General Commercial

CO - Commercial Office

|- CR -Retail Commercial

EC - Employment Certer

I EFU - Bxciusive Farm Use

I 501U - EdgewaterSecond Street Mixec-Use Corridor

I A -Fairview Mied-Use
I '5C - ndustrial Business Campus HOU.CKS

IC - Industrial Commercial SCHOOL™

e
WAGLEAY RO 58

JULIANA LP SE
IG - General Industrial

IP - Industrial Park

- vixed Used

MU-I1 - Mixed Use-11

MU-111 - Mixed Use-li
MU-R -Mixed Use - Riverfront

I - - Neighborhood Hub

I 7- - Public Amusement

P

ol

- Public-Private Cemetery
I ~= - Public-Private Education

[ PH - Public Health

Pt - Capitol Mall

[ Ps - Public Service

R.

w
]
1
5
]
5
¥
2
8

=

- Residential Agriculture

RM1 - Multiple Family Residential 1 / _HASERS GROVE RD 5

RM2 - Multiple Family Residential 2
I Rz - Multiple Family Residential 3

RS - Single Family Residential

SWMU - South Waterfrort Mixed-Use
I /5C5 - West Salem Central Business District

N Overlay Zone *
\ Historic District *

Wilamette Greerway/Compatibility Review Boundary

Flood Plain

Flood Way

| City Limits
—r

Eurban Growth Boundary
[ Jramtots

Water

‘ School
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PLAT MAP FOR SALE

RICKEY STRE ET COMMERClAL LAND 4200 BLOCK OF RICKEY STREET, SALEM, OR 97317

TAX ACCOUNT: 549155

MAP TAX LOT #: 072W31DB01400
LOT SIZE: 0.35 ACRE

2025/26 TAXES: $1,091.32

TAX ACCOUNT: 549156

MAP TAX LOT #: 072W31DB01500
LOT SIZE: 0.32 ACRE

2025/26 TAXES: $1,010.80

TAX ACCOUNT: 549157

MAP TAX LOT #: 072W31DB01600
LOT SIZE: 0.33 ACRE

2025/26 TAXES: $1,044.05

TAX ACCOUNT: 549158

MAP TAX LOT #: 072W31DB01700
LOT SIZE: 0.33 ACRE

2025/26 TAXES: $1,061.74

\ ) ; : ] TAX ACCOUNT: 549159
1010 \ ) g "L w2 ' MAP TAX LOT #: 072W31DB01800
: LOT SIZE: 0.33 ACRE
2025/26 TAXES: $1,065.64

TAX ACCOUNT: 549161

\ MAP TAX LOT #: 072W31DB01300
iy LOT SIZE: 0.42 ACRE

| 2025/26 TAXES: $1,236.57

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.
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MAPS & DEMOGRAPHICS
RICKEY STREET COMMERCIAL LAND

FOR SALE

4200 BLOCK OF RICKEY STREET, SALEM, OR 97317

POPULATION AVERAGE HOUSEHOLD INCOME

s, 1 MILE 3 MILE 5 MILE )—d 1 MILE 3 MILE 5 MILE

WWI‘ 16,404 71,953 190,903 6 $75,093 585,568 $93,076
NUMBER OF HOUSEHOLDS PER CAPITA INCOME

1 MILE 3 MILE 5 MILE $ 1 MILE 3 MILE 5 MILE

5,811 24,684 70,053 =7 $26,933 $29,914 $34,262
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INITIAL AGENCY DISCLOSURE PAMPHLET

INFORMATION FOR REAL ESTATE BROKERS AND PRINCIPAL BROKERS

A licensed real estate broker or principal real estate broker is required to give a copy of an Initial
Agency Disclosure Pampbhlet to each consumer the broker will represent. The pamphlet describes
the legal relationship between a broker and the consumer when the broker acts as the consumer’s
“agent.”

Real estate brokers and principal real estate brokers have legal obligations, called affirmative
duties, to both buyers and sellers in a real estate transaction.

Oregon Revised Statute (ORS) 696.805 lists the affirmative duties of a licensed real estate broker
or principal real estate broker acting as a seller’s agent.

The affirmative duties of a broker or principal broker acting as a buyer’s agent are found in ORS
696.810.

ORS 696.815(1) allows a real estate licensee to represent both the seller and the buyer in a real
estate transaction under a disclosed limited agency agreement, provided there is full disclosure of
the relationship under the agreement.

Oregon Administrative Rules (OAR), adopted by the Oregon Real Estate Agency, provide the
form and content of the disclosures and the related pamphlet. OAR 863-015-0215 is set forth
below for the convenience of licensees. The Agency has provided a sample Initial Agency Disclo-
sure Pampbhlet after the broken line that meets the requirements of OAR 863-015-0125.

863-015-0215
Initial Agency Disclosure Pamphlet
(1) For purposes of this rule, “at first contact” means at the time the agent has sufficient contact
information about a person to be able to provide an initial agency disclosure pamphlet to that
person. Contact with a person includes, but is not limited to contacts in person, by telephone,
over the Internet, by electronic mail, or by similar methods.
(2) An agent shall provide a copy of the initial agency disclosure pamphlet, which complies with
section (5) of this rule, at first contact with:
(a) A prospective party to a real property transaction; or
(b) An unrepresented party seeking representation during the course of a real property
transaction.
(3) An agent must provide the initial agency disclosure pamphlet in a written formar by elec-
tronic mail, over the Internet, by USPS mail, facsimile, hand delivery or similar delivery method.
(4) An agent need not provide a copy of the initial agency disclosure pamphlet to a party who
has, or may bC reasonably ﬂssumed to have, received a COpy Of [he Pﬂmphlet frOm ano(her (lgent.
(5) The initial agency disclosure pamphlet must contain:
(a) The following information, directed to the consumer:
(A) A licensed real estate broker or principal broker must give a copy of the initial agency
disclosure pamphlet at first contact with a prospective party to a real property transaction
or at first contact with an unrepresented party secking representation during the course of
a real property transaction.
(B) A licensed real estate broker or principal broker need not provide a copy of the initial
agency diSClOSure pamphlet toa Pﬂrty WhO has, or may be reﬂsonably aSSun]Ed to hﬂve,
received a copy of the pamphlet from another broker.
(C) The pamphlet describes the legal relationship between a broker and a consumer when
the broker acts as the consumer’s agent; and
(D) The pamphlet is informational only and may not be construed to be evidence of
intent to create an agency relationship, as provided in ORS 696.820.
(b) A general definition of an agency relationship and the three real estate agency relation-
ships of seller’s agent, a buyer’s agent and a disclosed limited agent.
(c) 'The definition of “confidential information” in ORS 696.800.
(d) The affirmative duties and responsibilities of a seller’s agent under ORS 696.805.
(¢) 'The affirmative duties and responsibilities of a buyer’s agent under ORS 696.810.
(f) The affirmative duties and responsibilities of a disclosed limited agent who represents
both the buyer and the seller ina transaction under ORS 696.815.
(g) The following statement to the consumer, “Whether you are a buyer or seller, you cannot
make a licensee your agent without the licensee’s knowledge and consent, and an agent
cannot make you a client without your knowledge and consent.”
(6) 'The Real Estate Agency will make available a sample of an initial agency disclosure pamphlet
that complies with section (5) of this rule on the Agency’s website.

SAMPLE INITIAL AGENCY DISCLOSURE PAMPHLET

Consumers: This pampbhlet describes the legal obligations of Oregon real estate licensees to consumers.
Real estate brokers and principal real estate brokers are required to provide this information to you
when they first contact you. A licensed real estate broker or principal broker need not provide the
pamphlet to a party who has, or may be reasonably assumed to have, received a copy of the pamphlet
from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as
evidence of intent to create an agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or
principal broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a real
estate transaction. Oregon law provides for three types of agency relationships between real estate
agents and their clients:
Seller’s Agent -- Represents the seller only.
Buyer’s Agent -- Represents the buyer only.
Disclosed Limited Agent - Répresents both the buyerand seller, or multiple buyers who
want to purchase the same property. This can be done only with the written permission of
all clients.
The actual agency relationships between the seller; buyer and their agents in a real estate transaction
must be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully
before entéring into an agency relationship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to'a real estate licensee or the licensee’s agent by the
buyer or seller of one to four residential units regarding the real property transaction, including
but not limited to price, terms, financial qualifications or motivation to buy or sell. “Confidential
information” does not mean information that:

(1) The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the
seller, or the seller instructs the licensee or the licensee’s agent to disclose about the seller to the
buyer; and

(2) The licensee or the licensee’s agent knows or should know failure to disclose would constitute
fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the
seller agrees in writing to allow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the seller, the
other parties and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a

party.

A seller’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
seller;

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s
interest in a transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;
(5) To advise the seller to seck expert advice on matters related to the transaction that are beyond
the agent’s expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer
for the property, except that a seller’s agent is not required to seck additional offers to purchase
the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective
buyer and may list competing properties for sale without breaching any affirmative duty to the
seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope
of the agent’s expertise, including but not limited to investigation of the condition of property,
the legal status of the title or the seller’s past conformance with lTaw.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s
agent is not representing the seller, even if the buyer’s agent is receiving compensation for services
rendered, either in full or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the
other parties and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a

party.

A buyer’s agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s
interest in a transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;
(5) To advise the buyer to seck expert advice on matters related to the transaction that are
beyond the agent’s expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find property
for the buyer, except that a buyer’s agent is not required to seck additional properties for the
buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other
prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope
of the agent’s expertise, including but not limited to investigation of the condition of property,
the legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction
One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written “Disclosed Limited Agency
Agreement” signed by the seller and buyer(s).
Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties listed above for a seller’s agent;
(2) To the buyer, the duties listed above for a buyer’s agent; and
(3) To both buyer and seller, except with express written permission of the respective person, the
duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price or
terms;
(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or
(c) Confidential information as defined above.
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope
of the agent’s expertise.
When different agents associated with the same principal broker (a real estate licensee who super-
vises other agents) establish agency relationships with different parties to the same transaction,
only the principal broker will act as a Disclosed Limited Agent for both the buyer and seller. The
other agents continue to represent only the party with whom the agents have already established
an agency relationship unless all parties agree otherwise in writing. The principal real estate
broker and the real estate licensees representing either seller or buyer shall owe the following
duties to the seller and buyer:
(1) To disclose a conflict of interest in writing to all parties;
(2) To take no action that is adverse or detrimental to either party’s interest in the transaction;
and
(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should
know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you.
{f)/ou i”l(’ﬂdﬁf [hﬂl Zif(’ﬂf[’e, or ﬂﬂ] Dtht’y Orc‘gan r€ﬂ1 estate liffnffl’, to prrf.f(’n[)/o% asa Se[lm’}
Agent, Buyers Agent, or Disclosed Limited Agent, you should have a specific discussion with the agent
ﬂbﬂu! l/?e nature ﬂnﬂ’:m])z‘ Oft}.’f ﬂgfﬂ(y rf!ﬂ[io”fhl‘]), th[hfr]ﬂu are a bu_yer or :Z/[er, Jyou cannot
make a licensee your agent without the licensees knowledge and consent, and an agent cannot make
you a client without your knowledge and consent.
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