FOR SALE

Conrad Venti | conrad@firstcomnmercialoregon.com
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All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem F I RST COM M E RCIAL
reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice. REAL ESTATE



OVERVIEW 37 290 mm
ECOLS STREET TOWNHOUSES PORTFOLIO y y

TOTAL # OF PROPERTIES | FOUR

TOTAL COMBINED LOTSIZE | 1.79 AC

TOTAL NUMBER OF UNITS | 27

GROSS POTENTIAL INCOME | $505,076 2025 AcTuALs

COMBINED NOI | $312,664 apjustep ACTUALS

COMBINED NOI | $407,836 prororma

TOTAL GROSS BLDG AREA | 35,265 SF

ZONE | RM & RH

OVERVIEW

The Ecols Street Student Housing Portfolio is a 27-unit multifamily collection spanning
four properties in Monmouth, Oregon with close proximity to Western Oregon
University. The portfolio offers a rare concentration of newer-vintage, large-format
townhouse and apartment product built between 2003 and 2005, with one asset dating
to 1941/1998. Combined, the properties generate over $505,000 in gross potential in-
come with a total portfolio list price of $7,290,000. Each asset features strong in-place
occupancy, immediate rent upside through market-rate stabilization (estimated to be
$1,900-$2,300/mo), and appeal to both student-housing investors and long-term mul-
tifamily operators. The portfolio may be acquired collectively or as individual parcels.
Ownership has self-managed for 20+ years and is ready for retirement.

503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM %

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.



LS SREET TOWNHOUSES PORTFOLI $7,290,000

371 ECOLS STN 501 WARREN ST S

CLICK FORTOUR | 4BD / 3BA

441 WARREN ST S

CLICK FOR TOUR | 3BD / 2BA + GARAGE CLICK FOR TOUR | 3BD / 3BA

CLICK FORTOUR | 2BD / 1BA CLICK FORTOUR | 2BD / 3BA + GARAGE

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.

503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM é


https://my.matterport.com/show/?m=9YewmB7BUxY
 https://my.matterport.com/show/?m=nfuidyU1Rif
https://my.matterport.com/show/?m=9YewmB7BUxY
https://my.matterport.com/show/?m=JtcRu2QBNms
https://my.matterport.com/show/?m=XiLvTujjW3s
https://my.matterport.com/show/?m=9YewmB7BUxY

PROPERTY DETAILS $7.290,000

ECOLS STREET TOWNHOUSES PORTFOLIO

I —————————————————————————
PROPERTY OVERVIEW

ADDRESS UNITS BUILDING SF YEAR BUILT ASKING PRICE

501-529 Warren St S 9 11,413 2005 $2,495,000
371 Ecols St N 5 6,875 2003 $1,575,000
422-438 Warren St S 9 11,827 2004 $2,295,000
441 Warren St S 4 5,450 1941 /1998 $925,000

TOTALS $7,290,000

503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM &

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.



Egil\éﬁSl\échglEéLTsOWNHOUSES PORTFOLIO s 7 y 2 9 u y u u 0

I ————————————————
2025 ACTUALS

501 WARREN 371 ECOLS 422 WARREN 441 WARREN PORTFOLIO TOTAL
INCOME
Gross Rental Income $171,359 $107,280 $155,400 $71,040 $333,720
Less: Vacancy & Credit Loss SO SO SO SO SO
EFFECTIVE GROSS INCOME $171,359 $107,279 $155,399 $71,039 $505,076
OPERATING EXPENSES
Property Management SO SO SO SO SO
Utilities (Water, electricity, phone, garbage, interet) S] 2, 166 $7,597 S] 0,88] 85,832 836,476
Property Insurance $7,688 $4,507 $7,688 $3,446 $23,329
Property Taxes $15,297 $9,336 $12,640 $9,086 $46,359
Maintenance/Repairs $20,816 $10,464 $28,914 $7,103 $67,298
Advertising $160 $94 SO §72 $325
Miscellaneous $5,593 $4,119 $4,393 $4,521 $18,626
TOTAL OPERATING EXPENSES $61,720 | $36,116 | $64,516 | $30,060 | $192,413
NET OPERATING INCOME $109,639 CYARTX] $90,883 $40,979 $312,664
CAP RATE 4.39% 4.52% 3.96% 4.43% 4.29%
EXPENSE RATIO 36.0% 33.7% 41.5% 42.3% 38.1%

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.

503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM %



Egil\éﬁSl\échglEéLTsOWNHOUSES PORTFOLIO s 7 y 2 9 u y u u 0

PROFORMA
501 WARREN 371 ECOLS 422 WARREN 441 WARREN PORTFOLIO TOTAL
INCOME
Gross Rental Income $235,200 $276,000 $212,400 $87,000 $810,600
Less: Vacancy & Credit Loss -§7,056 -$8,280 -$6,372 -$2,610 -$24,318
EFFECTIVE GROSS INCOME $228,144 $267,720 $206,028 $84,390 $786,282
OPERATING EXPENSES
Property Management $18,252 $22,080 $16,482 $6,751 $63,565
Utilities (Water, electricity, phone, garbage, interet) S] 2, 166 $7,597 S] 0,88] 85,832 836,476
Property Insurance $7,688 $4,507 $7,688 $3,446 $23,329
Property Taxes $15,297 $9,336 $12,640 $9,086 $46,359
Maintenance/Repairs $20,816 $10,464 $28,914 $6,751 $66,946
Advertising $160 $94 SO §72 $325
Miscellaneous $5,593 $4,119 $4,393 $4,521 $18,626
TOTAL OPERATING EXPENSES | $79,971 | $58,196 | $80,999 | $36,459 | $255,626
NET OPERATING INCOME $148,173 $86,704 $125,029 $47,931 $530,656
CAP RATE 5.94% 5.51% 5.45% 5.18% 7.28%
EXPENSE RATIO 35.1% 35.2% 39.3% 43.2% 32.5%

503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM %

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.



AERIAL $7,280,000
ECOLS STREET TOWNHOUSES PORTFOLIO 7 7
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503-364-7400 | 365 STATE ST, SALEM, OR 97301 | FIRSTCOMMERCIALOREGON.COM

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.




DEMOGRAPHICS
ECOLS STREET TOWNHOUSES PORTFOLIO

KEY FACTS EDUCATION
10,533
Population v
Median Age
I bl 40%
$60, 1 44 25% Some College
i High School
Hoﬁﬁ\f!%e?:ize MEdlalzc:(?‘rliehOId Graduate
BUSINESS EMPLOYMENT
@ o o o B R B B R 63%
. White Collar
YR YRCY 23%
Blue Collar
219 2,594 o
b % 14%
Total Businesses Total Employees
Services
INCOME HOUSING STATS

»

$39,928

Median Net Worth

.

—

$60,144

Median Household
Income

L

$8,259

Average Spent on
Mortgage & Basics

e

$394,485

Median Home
Value

$57,374

2022 Average Disposable
Income (Esri)

97,290,000

®

30%

Bachelor's/Grad/Prof

Degree

Unemployment
Rate

o=
$994

Median Contract
Rent

503-364-7400 | 365 STATE ST, SALEM, OR 97301

| FIRSTCOMMERCIALOREGON.COM

All brokers listed above are licensed in the State of Oregon. The information contained herein has been obtained from the owner of the property or from other sources that we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information is subject to change without notice.
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INITIAL AGENCY DISCLOSURE PAMPHLET

INFORMATION FOR REAL ESTATE BROKERS AND PRINCIPAL BROKERS

A licensed real estate broker or principal real estate broker is required to give a copy of an Initial
Agency Disclosure Pampbhlet to each consumer the broker will represent. The pamphlet describes
the legal relationship between a broker and the consumer when the broker acts as the consumer’s
“agent.”

Real estate brokers and principal real estate brokers have legal obligations, called affirmative
duties, to both buyers and sellers in a real estate transaction.

Oregon Revised Statute (ORS) 696.805 lists the affirmative duties of a licensed real estate broker
or principal real estate broker acting as a seller’s agent.

The affirmative duties of a broker or principal broker acting as a buyer’s agent are found in ORS
696.810.

ORS 696.815(1) allows a real estate licensee to represent both the seller and the buyer in a real
estate transaction under a disclosed limited agency agreement, provided there is full disclosure of
the relationship under the agreement.

Oregon Administrative Rules (OAR), adopted by the Oregon Real Estate Agency, provide the
form and content of the disclosures and the related pamphlet. OAR 863-015-0215 is set forth
below for the convenience of licensees. The Agency has provided a sample Initial Agency Disclo-
sure Pamphlet after the broken line that meets the requirements of OAR 863-015-0125.

863-015-0215
Initial Agency Disclosure Pamphlet
(1) For purposes of this rule, “at first contact” means at the time the agent has sufficient contact
information about a person to be able to provide an initial agency disclosure pamphlet to that
person. Contact with a person includes, but is not limited to contacts in person, by telephone,
over the Internet, by electronic mail, or by similar methods.
(2) An agent shall provide a copy of the initial agency disclosure pamphlet, which complies with
section (5) of this rule, at first contact with:
(a) A prospective party to a real property transaction; or
(b) An unrepresented party seeking representation during the course of a real property
transaction.
(3) An agent must provide the initial agency disclosure pamphlet in a written format by elec-
tronic mail, over the Internet, by USPS mail, facsimile, hand delivery or similar delivery method.
(4) An agent need not provide a copy of the initial agency disclosure pamphlet to a party who
has, or may bC reasonably ﬂssumed to h-’iVE, received a COpy Of [he Pﬂmphlet frOm ano(her (lgent.
(5) The initial agency disclosure pamphlet must contain:
(a) The following information, directed to the consumer:
(A) A licensed real estate broker or principal broker must give a copy of the initial agency
disclosure pamphlet at first contact with a prospective party to a real property transaction
or at first contact with an unrepresented party secking representation during the course of
a real property transaction.
(B) A licensed real estate broker or principal broker need not provide a copy of the initial
agency diSClOSure pamphlet toa Pﬂrty WhO has, or may be reﬂsonably aSSun]Ed to hﬂve,
received a copy of the pamphlet from another broker.
(C) The pamphlet describes the legal relationship between a broker and a consumer when
the broker acts as the consumer’s agent; and
(D) The pamphlet is informational only and may not be construed to be evidence of
intent to create an agency relationship, as provided in ORS 696.820.
(b) A general definition of an agency relationship and the three real estate agency relation-
ships of seller’s agent, a buyer’s agent and a disclosed limited agent.
(c) The definition of “confidential information” in ORS 696.800.
(d) The affirmative duties and responsibilities of a seller’s agent under ORS 696.805.
(¢) 'The affirmative duties and responsibilities of a buyer’s agent under ORS 696.810.
(f) The affirmative duties and responsibilities of a disclosed limited agent who represents
both the buyer and the seller in a transaction under ORS 696.815.
(g) The following statement to the consumer, “Whether you are a buyer or seller, you cannot
make a licensee your agent without the licensee’s knowledge and consent, and an agent
cannot make you a client without your knowledge and consent.”
(6) 'The Real Estate Agency will make available a sample of an initial agency disclosure pamphlet
that complies with section (5) of this rule on the Agency’s website.

SAMPLE INITIAL AGENCY DISCLOSURE PAMPHLET

Consumers: This pampbhlet describes the legal obligations of Oregon real estate licensees to consumers.
Real estate brokers and principal real estate brokers are required to provide this information to you
when they first contact you. A licensed real estate broker or principal broker need not provide the
pamphlet to a party who has, or may be reasonably assumed to have, received a copy of the pamphlet
from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as
evidence of intent to create an agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or
principal broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a real
estate transaction. Oregon law provides for three types of agency relationships between real estate
agents and their clients:
Seller’s Agent -- Represents the seller only.
Buyer’s Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyerand seller, or multiple buyers who
want to purchase the same property. This can be done only with the written permission of
all clients.
The actual agency relationships between the seller; buyer and their agents in a real estate transaction
must be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully
before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to'a real estate licensee or the licensee’s agent by the
buyer or seller of one to four residential units regarding the real property transaction, including
but not limited to price, terms, financial qualifications or motivation to buy or sell. “Confidential
information” does not mean information that:

(1) The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the
seller, or the seller instructs the licensee or the licensee’s agent to disclose about the seller to the
buyer; and

(2) The licensee or the licensee’s agent knows or should know failure to disclose would constitute
fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the
seller agrees in writing to allow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the seller, the
other parties and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a

party.

A seller’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
seller;

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s
interest in a transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;
(5) To advise the seller to seck expert advice on matters related to the transaction that are beyond
the agent’s expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer
for the property, except that a seller’s agent is not required to seck additional offers to purchase
the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective
buyer and may list competing properties for sale without breaching any affirmative duty to the
seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope
of the agent’s expertise, including but not limited to investigation of the condition of property,
the legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s
agent is not representing the seller, even if the buyer’s agent is receiving compensation for services
rendered, either in full or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the
other parties and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a

party.

A buyer’s agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s
interest in a transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;
(5) To advise the buyer to seck expert advice on matters related to the transaction that are
beyond the agent’s expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find property
for the buyer, except that a buyer’s agent is not required to seck additional properties for the
buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other
prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope
of the agent’s expertise, including but not limited to investigation of the condition of property,
the legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction
One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written “Disclosed Limited Agency
Agreement” signed by the seller and buyer(s).
Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties listed above for a seller’s agent;
(2) To the buyer, the duties listed above for a buyer’s agent; and
(3) To both buyer and seller, except with express written permission of the respective person, the
duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price or
terms;
(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or
(c) Confidential information as defined above.
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope
of the agent’s expertise.
When different agents associated with the same principal broker (a real estate licensee who super-
vises other agents) establish agency relationships with different parties to the same transaction,
only the principal broker will act as a Disclosed Limited Agent for both the buyer and seller. The
other agents continue to represent only the party with whom the agents have already established
an agency relationship unless all parties agree otherwise in writing. The principal real estate
broker and the real estate licensees representing either seller or buyer shall owe the following
duties to the seller and buyer:
(1) To disclose a conflict of interest in writing to all parties;
(2) To take no action that is adverse or detrimental to either party’s interest in the transaction;
and
(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should
know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you.
[f)/ou i”l(’ﬂdﬁf [hﬂl Zif(’ﬂf[’e, or ﬂﬂ] Dtht’y Orc‘gan rfﬂl estate lifenfﬂ'l’, to n’pre:c‘nt_you asa Se[lm’}
Agent, Buyers Agent, or Disclosed Limited Agent, you should have a specific discussion with the agent
ﬂbﬂu! l/?e nature ﬂnﬂ’:m])z‘ Oft}.’f ﬂgfﬂ(y rflﬂ[io”fhl‘]), th[hfr]ﬂu are a bu_yer or _Vt’[[fr, Jyou cannot
make a licensee your agent without the licensees knowledge and consent, and an agent cannot make
you a client without your knowledge and consent.
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