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OVERVIEW

West Valley Storage is a brand-new, 370-unit non-climate controlled, Class A self-storage facility located 

at 12755 Clow Corner Road in Dallas, Oregon (soon to be 1975 SE Skys The Limit Way). This offering  

represents a rare opportunity to acquire a new construction storage unit development. Investors gain  

immediate and complete control to establish preferred systems, set optimal market rents, and de¿ne the full 
lease-up strategy from day one. This facility is positioned for long-term value appreciation within one of Polk 

County’s most promising growth corridors.  

The estimated stabilized value is $6,725,000 once 

the storage units are occupied. The asking price of 

$6,350,000 leaves $375,000 in consideration for the 

stabilization costs. Stabilization cost is based on a 

24-month stabilization/lease-up period. During this time, there is a reduction in income (stabilization adjust-

ment) for year one two.  The total adjustment for year one and two is subtracted from the stabilized value to 

adjust for the Buyer’s lease-up risk.

The 4.38-acre site offers a uniquely strategic advantage, situated immediately adjacent to the new West 

Valley Industrial Park. This 22-lot development will house a range of contractors and trade businesses,  

creating the potential for commercial storage users. Further enhancing visibility and traf¿c Àow, the property 
will bene¿t from the adjacent planned development of a fuel station, convenience store, and car wash,  
ensuring strong retail synergy and superior drive-by access. Invest in new construction, strong  

fundamentals, and unmatched strategic positioning with West Valley Storage.

West Valley Industrial Park is subject to the development CC&R’s which will create an HOA that will 

be funded with a $20-$30k contribution from the Seller of the storage facility. The HOA fund will collect 

$100 annually per lot. There is a shared private roadway access and maintenance agreement and deed  

restrictions that will govern the site.

OVERVIEW 
WEST VALLEY STORAGE

BUILDING SIZE 63,000 SF  

PRICE/SF $101

NUMBER OF LOTS 1

TOTAL LOT SIZE 4.38 acres

YEAR BUILT 2025

ZONE  INDUSTRIAL

CLICK HERE FOR DRONE TOUR OF PROPERTY 

As of June 1, 2026 - lease-up has 

been live for just over 90 days

with 24.37% occupancy.  Inquire 

for current occupancy report.

https://lensview.aryeo.com/videos/019aa094-55e6-735d-af3b-4c91d1ed6c4a


STABILIZATION ANALYSIS 
WEST VALLEY STORAGE
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$6,350,000

UNITS SIZE RENT YEAR ONE YEAR TWO YEAR THREE

120 10x10 $105  $151,200 

250 10x20 $160  $480,000 

1 Of¿ce (≈700 SF)   $14,400 

15 RV Storage $100  $18,000 

42 Pod/Car/Boat $50  $25,200 

Gross Potential Rent  $688,800 4% growth  $716,352 4% growth  $745,006 

Vacancy 8%  $(59,600)

Net Rental Income  $688,800  $716,352  $685,406 

Fee Income  $4,200  $6,500  $8,225 

Tenant Insurance Income  $16,500  $22,095  $29,472 

Retail Sales (net)  $1,125  $1,791  $1,714 

Total Ancillary Income  $21,825  $30,386  $39,411 

Total Income  $710,625  $746,738  $724,816 

Stabilization Adjustment   -45%  $(319,781) -28%  $(209,087)

Adjusted Income  $390,844  $537,651  $724,816 

OPERATING EXPENSES

Advertising  $16,417 4%  $18,230 3%  $18,445 3%

Credit Card Fees  $5,043 1%  $7,407 1%  $9,985 1%

Misc. Admin  $6,500 2%  $15,278 3%  $20,596 3%

Payroll  $45,000 12%  $46,800 9%  $48,672 9%

Property Insurance  $3,900 1%  $4,095 1%  $4,300 1%

Professional Fees  $1,682 0%  $1,868 0%  $1,890 0%

Property Management Fees  $23,451 6%  $32,259 6%  $43,489 6%

Real Estate Taxes  $51,000 13%  $52,530 11%  $54,106 11%

Repairs & Maintenance  $7,001 2%  $10,283 2%  $13,863 2%

Utilities  $10,332 2%  $10,745 2%  $10,872 2%

 TOTAL OPERATING EXPENSES  $170,326 44%  $199,495 37%  $226,219 31%

 NET OPERATING INCOME  $220,518  $338,156  $459,187 

YEAR ONE YEAR TWO YEAR THREE

VALUE AT STABILIZATION  $6,725,000 

STABILIZATION COST*   $238,669   $121,031   $359,699 

ASKING PRICE  $6,350,000 

CAPITALIZATION RATE Stabilized Cap Rate by end of year three 6.83%

PRICE PER FOOT  $100.79 

*Stabilization cost is based on a 24-month stabilization/lease-up period. During this time, there is 
a reduction in income (stabilization adjustment) for year one and year two. The total adjustment 
for year one and two is subtracted from the sales price to adjust for the Buyer’s lease-up risk.	



SITE PLAN
WEST VALLEY STORAGE
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12755  CLOW CORNER RD, DALLAS, OR 97338

UNTI BREAKDOWN

10X10 120 UNITS

10X20 250 UNITS

OFFICE (≈700 SF) 1 UNIT

RV STORAGE 15 SPACES

POD/CAR/BOAT  42 SPACES

EXPANSION OPPORTUNITY

•  10x40 RV storage could be converted to covered

   RV Storage

•  19 of the 10x15 parking spaces could be converted

   to another building of 19 10x10 storage units



DALLAS GROWTH DATA
WEST VALLEY STORAGE
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12755  CLOW CORNER RD, DALLAS, OR 97338

ACTIVE DALLAS SUBDIVISIONS - MAY 2025

STATUS NAME
TOTAL 
LOTS PERMITTED VACANT

GROSS 
ACRES

Residential 
Construction

Highland 
Gleanns 2

59 46 13 6.35

Residential 
Construction

Forest Ridge 
Phase 5

33 26 7 8.25

Residential 
Construction

Ridge View 29 10 19 5.52

Residential 
Construction

Creekside 3 11 5 6 13.94

TOTAL: 132 87 45 34.06

Infrastructure  
Construction

Forest Ridge 
Phase 6a

23 4.87

Infrastructure  
Construction

Highland 
Gleanns 3

53 5.83

Infrastructure  
Construction

Gleanns at 
Barberry 12

20 3.6

Infrastructure  
Construction

Ellendale  
Meadows 1

28 7.9

TOTAL: 124 22.2

Planning  
Approved

River Wild 12 5.76

Planning  
Approved

Ellendale 
Meadows 2

48 8.9

Planning  
Approved

Oakdale Estates 
Phase 4-7

43 9.51

Planning  
Approved

Jenrae/  
Crystal Estates

26 5.12

TOTAL: 129 29.32

GRAND TOTAL: 385 85.55

APPROVED AND PROPOPSED MULIT-FAMILY DEVELOPMENTS

ACTIVE SUBDIVISIONS



PHOTOS
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OFFICE PHOTOS
WEST VALLEY STORAGE
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MAPS & DEMOGRAPHICS
WEST VALLEY STORAGE

1 MILE 3 MILE 5 MILE

2,668 19,972 27,691

1 MILE 3 MILE 5 MILE

1,038 7,922 10,475

1 MILE 3 MILE 5 MILE

$99,686 $102,226 $98,115

1 MILE 3 MILE 5 MILE

$39,926 $40,579 $37,709

POPULATION

NUMBER OF HOUSEHOLDS

AVERAGE HOUSEHOLD INCOME

PER CAPITA INCOME

12755  CLOW CORNER RD, DALLAS, OR 97338
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PLAT MAP
WEST VALLEY STORAGE
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A licensed real estate broker or principal real estate broker is required to give a copy of an Initial 
Agency Disclosure Pamphlet to each consumer the broker will represent.  � e pamphlet describes 
the legal relationship between a broker and the consumer when the broker acts as the consumer’s 
“agent.”  
Real estate brokers and principal real estate brokers have legal obligations, called a�  rmative 
duties, to both buyers and sellers in a real estate transaction. 
Oregon Revised Statute (ORS) 696.805 lists the a�  rmative duties of a licensed real estate broker 
or principal real estate broker acting as a seller’s agent.
� e a�  rmative duties of a broker or principal broker acting as a buyer’s agent are found in ORS 
696.810.
ORS 696.815(1) allows a real estate licensee to represent both the seller and the buyer in a real 
estate transaction under a disclosed limited agency agreement, provided there is full disclosure of 
the relationship under the agreement. 
Oregon Administrative Rules (OAR), adopted by the Oregon Real Estate Agency, provide the 
form and content of the disclosures and the related pamphlet. OAR 863-015-0215 is set forth 
below for the convenience of licensees. � e Agency has provided a sample Initial Agency Disclo-
sure Pamphlet after the broken line that meets the requirements of OAR 863-015-0125.

863-015-0215
Initial Agency Disclosure Pamphlet
(1)  For purposes of this rule, “at � rst contact” means at the time the agent has su�  cient contact 
information about a person to be able to provide an initial agency disclosure pamphlet to that 
person. Contact with a person includes, but is not limited to contacts in person, by telephone, 
over the Internet, by electronic mail, or by similar methods.
(2)  An agent shall provide a copy of the initial agency disclosure pamphlet, which complies with 
section (5) of this rule, at � rst contact with:

(a)  A prospective party to a real property transaction; or
(b)  An unrepresented party seeking representation during the course of a real property 
transaction.

(3)  An agent must provide the initial agency disclosure pamphlet in a written format by elec-
tronic mail, over the Internet, by USPS mail, facsimile, hand delivery or similar delivery method.
(4)  An agent need not provide a copy of the initial agency disclosure pamphlet to a party who 
has, or may be reasonably assumed to have, received a copy of the pamphlet from another agent. 
(5)  � e initial agency disclosure pamphlet must contain:

(a)  � e following information, directed to the consumer:
(A)  A licensed real estate broker or principal broker must give a copy of the initial agency 
disclosure pamphlet at � rst contact with a prospective party to a real property transaction 
or at � rst contact with an unrepresented party seeking representation during the course of 
a real property transaction.
(B)  A licensed real estate broker or principal broker need not provide a copy of the initial 
agency disclosure pamphlet to a party who has, or may be reasonably assumed to have, 
received a copy of the pamphlet from another broker. 
(C)  � e pamphlet describes the legal relationship between a broker and a consumer when 
the broker acts as the consumer’s agent; and
(D)  � e pamphlet is informational only and may not be construed to be evidence of 
intent to create an agency relationship, as provided in ORS 696.820.

(b)  A general de� nition of an agency relationship and the three real estate agency relation-
ships of seller’s agent, a buyer’s agent and a disclosed limited agent.
(c)  � e de� nition of “con� dential information” in ORS 696.800.
(d)  � e a�  rmative duties and responsibilities of a seller’s agent under ORS 696.805.
(e)  � e a�  rmative duties and responsibilities of a buyer’s agent under ORS 696.810.
(f )  � e a�  rmative duties and responsibilities of a disclosed limited agent who represents 
both the buyer and the seller in a transaction under ORS 696.815.
(g)  � e following statement to the consumer, “Whether you are a buyer or seller, you cannot 
make a licensee your agent without the licensee’s knowledge and consent, and an agent 
cannot make you a client without your knowledge and consent.”

(6)  � e Real Estate Agency will make available a sample of an initial agency disclosure pamphlet 
that complies with section (5) of this rule on the Agency’s website.

---------------------------------------------------------------------------------------------------------------------
 
SAMPLE INITIAL AGENCY DISCLOSURE  PAMPHLET 
Consumers:  � is pamphlet describes the legal obligations of Oregon real estate licensees to consumers. 
Real estate brokers and principal real estate brokers are required to provide this information to you 
when they � rst contact you. A licensed real estate broker or principal broker need not provide the 
pamphlet to a party who has, or may be reasonably assumed to have, received a copy of the pamphlet 
from another broker.
� is pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as 
evidence of intent to create an agency relationship between you and a broker or a principal broker. 

Real Estate Agency Relationships 
An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or 
principal broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a real 
estate transaction. Oregon law provides for three types of agency relationships between real estate 
agents and their clients: 

Seller’s Agent -- Represents the seller only. 
Buyer’s Agent -- Represents the buyer only. 
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who 
want to purchase the same property. � is can be done only with the written permission of 
all clients. 

� e actual agency relationships between the seller, buyer and their agents in a real estate transaction 
must be acknowledged at the time an o� er to purchase is made. Please read this pamphlet carefully 
before entering into an agency relationship with a real estate agent. 

De� nition of “Con� dential Information”
Generally, licensees must maintain con� dential information about their clients. “Con� dential 
information” is information communicated to a real estate licensee or the licensee’s agent by the 
buyer or seller of one to four residential units regarding the real property transaction, including 
but not limited to price, terms, � nancial quali� cations or motivation to buy or sell. “Con� dential 
information” does not mean information that:
(1)  � e buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the 
seller, or the seller instructs the licensee or the licensee’s agent to disclose about the seller to the 
buyer; and 
(2)  � e licensee or the licensee’s agent knows or should know failure to disclose would constitute 
fraudulent representation.

Duties and Responsibilities of a Seller’s Agent 
Under a written listing agreement to sell property, an agent represents only the seller unless the 
seller agrees in writing to allow the agent to also represent the buyer. 
An agent who represents only the seller owes the following a�  rmative duties to the seller, the 
other parties and the other parties’ agents involved in a real estate transaction: 
(1)  To deal honestly and in good faith; 
(2)  To present all written o� ers, notices and other communications to and from the parties in 
a timely manner without regard to whether the  property is subject to a contract for sale or the 
buyer is already a party to a contract to purchase; and
(3)  To disclose material facts known by the agent and not apparent or readily ascertainable to a 
party.

A seller’s agent owes the seller the following a�  rmative duties:
(1)  To exercise reasonable care and diligence;
(2)  To account in a timely manner for money and property received from or on behalf of the 
seller; 
(3)  To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s 
interest in a transaction; 
(4)  To disclose in a timely manner to the seller any con� ict of interest, existing or contemplated; 
(5)  To advise the seller to seek expert advice on matters related to the transaction that are beyond 
the agent’s expertise; 
(6)  To maintain con� dential information from or about the seller except under subpoena or 
court order, even after termination of the agency relationship; and 
(7)  Unless agreed otherwise in writing, to make a continuous, good faith e� ort to � nd a buyer 
for the property, except that a seller’s agent is not required to seek additional o� ers to purchase 
the property while the property is subject to a contract for sale. 

None of these a�  rmative duties of an agent may be waived, except (7). � e a�  rmative duty 
listed in (7) can only be waived by written agreement between seller and agent. 

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective 
buyer and may list competing properties for sale without breaching any a�  rmative duty to the 
seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope 
of the agent’s expertise, including but not limited to investigation of the condition of property, 
the legal status of the title or the seller’s past conformance with law. 

Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller’s agent, may agree to act as the buyer’s agent only.  � e buyer’s 
agent is not representing the seller, even if the buyer’s agent is receiving compensation for services 
rendered, either in full or in part, from the seller or through the seller’s agent.
An agent who represents only the buyer owes the following a�  rmative duties to the buyer, the 
other parties and the other parties’ agents involved in a real estate transaction: 
(1)  To deal honestly and in good faith; 

(2)  To present all written o� ers, notices and other communications to and from the parties in 
a timely manner without regard to whether the property is subject to a contract for sale or the 
buyer is already a party to a contract to purchase; and
(3)  To disclose material facts known by the agent and not apparent or readily ascertainable to a 
party.

A buyer’s agent owes the buyer the following a�  rmative duties:
(1)  To exercise reasonable care and diligence;
(2)  To account in a timely manner for money and property received from or on behalf of the 
buyer; 
(3)  To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s 
interest in a transaction; 
(4)  To disclose in a timely manner to the buyer any con� ict of interest, existing or contemplated; 
(5)  To advise the buyer to seek expert advice on matters related to the transaction that are 
beyond the agent’s expertise; 
(6)  To maintain con� dential information from or about the buyer except under subpoena or 
court order, even after termination of the agency relationship; and 
(7)  Unless agreed otherwise in writing, to make a continuous, good faith e� ort to � nd property 
for the buyer, except that a buyer’s agent is not required to seek additional properties for the 
buyer while the buyer is subject to a contract for purchase. 

None of these a�  rmative duties of an agent may be waived, except (7). � e a�  rmative duty 
listed in (7) can only be waived by written agreement between buyer and agent. 

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other 
prospective buyers without breaching an a�  rmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope 
of the agent’s expertise, including but not limited to investigation of the condition of property, 
the legal status of the title or the seller’s past conformance with law. 

Duties and Responsibilities of an Agent Who Represents More than One Client in a 
Transaction 
One agent may represent both the seller and the buyer in the same transaction, or multiple 
buyers who want to purchase the same property, only under a written “Disclosed Limited Agency 
Agreement” signed by the seller and buyer(s). 
Disclosed Limited Agents have the following duties to their clients: 
(1)  To the seller, the duties listed above for a seller’s agent; 
(2)  To the buyer, the duties listed above for a buyer’s agent; and
(3)  To both buyer and seller, except with express written permission of the respective person, the 
duty not to disclose to the other person:

(a)  � at the seller will accept a price lower or terms less favorable than the listing price or 
terms;
(b)  � at the buyer will pay a price greater or terms more favorable than the o� ering price 
or terms; or
(c)  Con� dential information as de� ned above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope 
of the agent’s expertise.
When di� erent agents associated with the same principal broker (a real estate licensee who super-
vises other agents) establish agency relationships with di� erent parties to the same transaction, 
only the principal broker will act as a Disclosed Limited Agent for both the buyer and seller. � e 
other agents continue to represent only the party with whom the agents have already established 
an agency relationship unless all parties agree otherwise in writing. � e principal real estate 
broker and the real estate licensees representing either seller or buyer shall owe the following 
duties to the seller and buyer:
(1)  To disclose a con� ict of interest in writing to all parties;
(2)  To take no action that is adverse or detrimental to either party’s interest in the transaction; 
and
(3)  To obey the lawful instructions of both parties. 

No matter whom they represent, an agent must disclose information the agent knows or should 
know that failure to disclose would constitute fraudulent misrepresentation. 

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. 
If you intend for that licensee, or any other Oregon real estate licensee, to represent you as a Seller’s 
Agent, Buyer’s Agent, or Disclosed Limited Agent, you should have a speci� c discussion with the agent 
about the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot 
make a licensee your agent without the licensee’s knowledge and consent, and an agent cannot make 
you a client without your knowledge and consent.

Revised 9/9/2013

INITIAL AGENCY DISCLOSURE PAMPHLET
INFORMATION FOR REAL ESTATE BROKERS AND PRINCIPAL BROKERS


